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Keith Cupp's Specialties:  
 
  Executive team coaching  
   & development 
  Strategic planning and  
    accountability 
  New product research  
    & development  
 
Specific expertise in: 
  Sales & Marketing  
  Investment (Finance)  
    Development 
 
 
Current 
• President and head coach at Gazelles International 
  Coaching Association 
▪ Independent business coaching practice 
• Partner at Executive Mentors & Trainers 
 
Past 
• Executive Director at Leadership Clark County 
• Vice President of Sales & Marketing at Columbia 
Ultimate 
• Vice President of Sales at Columbia Ultimate 
• Chief Operating Officer at World Voice 
• Vice President of Sales & Marketing at Micropath, Inc. 
• General Manager at Voice-Tel 
 
Education 
• Louisiana State University and Agricultural and 
Mechanical College 
• U.S. Naval Nuclear Power School 
• University of Washington Business Certificate 
• Leadership Clark County 
 
Websites 
• www.GIcoaches.com 
• www.KeithCupp.com 
 
Mailing Address 
P.O. Box 65143 
Vancouver, WA 98665 
 

 
Executive Summary: 
 
Keith Cupp is president and head coach with Gazelles 
International, where he leads the worldwide, premiere 
association of professional business coaches that assist 
growth companies in the implementation of the Four 
Decisions™ (Rockefeller Habits). Keith is also a certified 
Gazelles coach and has his own, independent coaching 
business with clients throughout the West Coast region of 
the United States.   
 
Keith can be reached at keith@gazelles.com.  
 
 
 
Profile: 
 
Keith brings to Gazelle’s clients more than 20 years “in the 
trenches” operating experience as a business executive in 
the high technology, real estate, aerospace and 
transportation industries. He has served on leadership 
teams in the capacity of president, chief operating officer, 
vice president of sales & marketing, and director of 
finance, all in high growth companies.  
 
These leadership experiences create tremendous 
“connection” with Gazelle’s client executive teams, along 
with the ability to empathize with the daily challenges and 
opportunities they face as leaders. Keith served on two 
executive management teams whose companies were 
awarded “Fastest Growth Companies” in Washington 
State—he understands how to create award-winning 
results and cultures. 
 
Having led multiple companies in the roles of vice 
president of sales and vice president of investment 
development, Keith’s particular areas of specialty are 
sales & marketing management and investment 
capital development.  
 
Keith is a talented communicator and proven leader who 
understands corporate culture, collaborative process, and 
how to assist organizations and their leadership to 
optimize the balance between people, performance and 
profit.  

 


